
2018 IS GOING TO BE A GREAT YEAR FOR AUTOMOTIVE 
AND A GREATER YEAR FOR BROADCASTERS 

On-Demand Broadcast Training  
And Revenue Development That Works!

2nd LBS Webinar Series

This webinar will begin at 12:01 Et



2018 IS GOING TO BE A GREAT YEAR FOR AUTOMOTIVE 
AND A GREATER YEAR FOR BROADCASTERS 

On-Demand Broadcast Training  
And Revenue Development That Works!

2nd LBS Webinar Series



“I love LBS because of the video commentary and training tools it has to offer.  
I have been in sales for 13 years and I have never seen a training site just like this.”  
Joey Bigley - WLRB, WLMD, WKAI, WNLF, WMQZ, WJED - Macomb, Illinois 

Training 



“I’ve been selling over 25 years in radio and I look at LBS daily because it keeps me 
ahead of the game with timely new ideas. Yes, you can teach an ‘old dog’ new tricks 
and ideas to help clients” Ron Whitaker - KWEN, KJSR, KRAV, KRMG - Tulsa, Oklahoma 

Sales Ideas



“I love LBS because the Advertiser Intelligence data provides me with information 
that allows me to speak intelligently with my clients about their business.”  
Paula Bell - WVNI - Bloomington, Indiana

Advertiser 
Intelligence 



“I love LBS because it is the place to go for ideas, information, help, and motivation.”  
Kimberly Likens  - KFVS, WQWQ - Cape Girardeau, Missouri 

Ask LBS 



“The webinar was really informative…I actually plan to re-watch it and take detailed 
notes since there was so much information.”  
Joy Patten  KFOR, KLMS, KZKX, KTGL, KIBZ, KFRX - Digity - Lincoln, Nebraska 

2nd Tuesday 
Webinars 
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How can you participate? Easy as 1-2-3! 
Step 1 : Tell us about your amazing local revenue building sales idea! ericmoore@localbroadcastsales.com  
Step 2 : (If we like it) We will ask you to record your idea in a 3 to 5 minute video on your smart phone. 
Step 3 : Your video will be posted on LBS! You will become famous! You will be $50 richer!  

Warning* this is a pretty cool idea 

  

Would you like to receive $50? Of course you would! 
Your successful local sales campaign can make you a star…again! 

YOU can become a sales ideas star!
Sales Ideas 

You
Smart Phone
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HAVE ANY  
QUESTIONS?  
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There are now approximately 

259,400,000
vehicles in the United States 



THE AVERAGE AGE OF A VEHICLE IS NOW OVER 11.3 YEARS! 



There is plenty of 
pent up demand! 
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‣ The Federal Income Tax cuts and the Increase in take home 
pay will have a huge positive impact on vehicle sales.

The Sales Forecast for 2018

‣ Interest Rate increases by the Federal Reserve Could have 
a negative effect on vehicle sales.



Total Sales Over the Years
YEAR TOTAL SALES TOTAL # DEALERS
2000 17,410,000 22,740
2009 10,431,000 15,833
2013 15,582,000
2014 16,531,000
2015 17,470,000
2016 17,539,000
2017 17,208,000 16,708

2018 Est. 17,400,000



January Sales 
YEAR TOTAL SALES

2010 698,986

2015 1,152,480

2016 1,148,087

2017 1,142,181

2018 1,156,934

If January sales indicate anything it 
will be a great year!
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346,023

344,601

343,088

340,237

331,174

313,174

375,240

305,685

302,132

2015 2016 2017

Luxury Battle



Sales Climb 
2008 187,699
2009 216,652
2010 263,820
2011 266,989
2012 336,441
2013 424,683
2014 513,693
2015 582,675
2016 615,132
2017 647,956



is Booming!

Audi sold 226,511 in 2017 

Audi sold 82,716 in 2009



DEALER CASH!
REBATES!

INTEREST RATES DEALS!





Advertising expenditures by medium, 2016

Newspapr 
14%
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Internet
28%

Direct Mail
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Dealership Advertising
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2017 Total Dealership Advertising  

9,900,000,000 
2018 Total Dealership Advertising  

10,100,000,000
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Advertising & Marketing CPVR
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If the internet is so effective, why 
has advertising costs per vehicle 
continued to go up? 





1. Price
2. Selection 
3. U.S.P (Unique Selling Proposition) 
4. Prominent  & Easy Internet Locator (U.R.L.)

The Elements of Compelling 
Automotive Creative



The Golden Rule

If it is not driving customers to the dealers website 
with the intention of inquiring about a vehicle,  

JUST DON’T DO IT.



HAVE ANY  
QUESTIONS?  
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