LBS WEBINAR SERIES

2019 WILL BE A GREAT YEAR FOR AUTO SALES - GET
MORE OF THE DEALERS AD DOLLARS
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L oc a I On-Demand Broadcast Training

Broadcast Sales And Revenue Development That Works!

Over 1,000 training videos featuring over 60 trainers —
making us the industry's leading training service!



@ Local On-Demand Broadcast Training

" Broadcast Sales ~nd Revenue Development That Works:

Weekly sales ideas since every seller in your state can
always use fresh, creative ideas for their clients!



Local On-Demand Broadcast Training

Broadcast Sales And Revenue Development That Works!
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Over 3,000 relevant marketing support materials and
research items updated every day and arranged by
advertiser category!
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Local On-Demand Broadcast Training

\ Broadcast Sales And Revenue Development That Works!
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The broadcast industry’'s most comprehensive and
well thought out sales development library!



L oc a I On-Demand Broadcast Training

Broadcast Sales And Revenue Development That Works!
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Ask LBS - Live access to top industry minds when
unigue and real sales challenges arise!



On-Demand Broadcast Training
And Revenue Development That Works!

Broadcast Sales

The broadcast industry's favorite webinars that focus
on and provide street-ready sKills!
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prop. Sales Ideas
ROLL CENE

= Y (U CAN BECOME A SALES IDEAS STAR!
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How can you participate”

. Tell us about your amazing local revenue building sales idea! ericmoore@localbroadcastsales.com
- (If we like it) We will ask you to record your idea in a 3 to 5 minute video on your smart phone.

- Your video will be posted on LBS! You will become famous! You will be $50 richer!




HAVE ANY
QUESTIONS?

® ® GoToWebinar Control Panel

View audio options

¢ Questions
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Total number of existing and new car models offered in the U.S. market from 2000 to 2017
Total number of car models offered in the U.S. market 2000-2017

W Existing B New
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108

Note: United States; 2000 to 2017
Further information regarding this statistic can be found on page 54.
Source(s): Merrill Lynch; Bank of America; |D 200092

Key figures for the industry
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" There are now approximatel

268,000,000

vehicles in the United States



THE AVERAGE AGE OF A VEHIGLE IS
NOW OVER 12 YEARS!
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There iIs plenty of
pent up demanda!




TOTAL SALES

2015 2016 2017

‘Estimated fotal sales |
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Continues dominance - No one is close

585,582 Flat Sales - Chevy is nervous

The fastest growing truck line and
536’980 chasing Chevy




Audi sold 223,323 in 2018!
They are booming and should grow in 2019!




SUBARU
Sales Climb

Subaru is the only

manufacturer to have

11 straight years of
sales increases!

2008 187,699
2009 210,052
2010 263,320
2011 260,989
2012 330,441
2013 424,633
2014 513,093
2015 582,675
2016 615,132
2017 047,956
2018 630,135




SUBARU.

For 2018 Subaru will sell approximately
650,000 vehicles in the US!
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huge decrease! -4.9%
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REBATES!

DEALER CASH!

INTEREST RATES DEALS!
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Yearly used vehicles sales for the near future
will remain between 45 million and 50 million.

According to Edmunds, “Used vehicles will
likely grow In popularity through 2022 because
a large number of near-new used vehicles are
going to be available in the market.”




Used-Vehicle Sales by
New-Vehicle Dealerships, by Year
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Source NADA



Edmunds noted that the number of gently used
cars will continue to push used vehicles sales
Increases.

Yearly sales of GPO vehicles(Gertified Pre Owned)
will explode through<2022 and should reach 5
Mitlion.




In 2019 total dealership advertising
expenditures will be well over

10 Billion dollars!

25% will be spent on TV and Radio




“Other Budget” Exposed

» Yellow Pages

» Outdoor

» Banners at the stadium, gym or other...
» Buses and Bus Benches

» Celebrity Endorsements

» Cash Register Tapes

» Movie Theater Advertising

» Church Bulletins

» POP Materials

» And Many More...




C.PVR.

Cost Per Vehicle Retail

DLR A DLR B
$50,000 Total Adv. Exp. $50,000 Total Adv. Exp.
100 units Sold 125 Units Sold

2500 Per Vehicle Retail S400 Per Vehicle Retail



C.PVR.

Cost Per Vehicle Retail

DLR A DLR A

$50,000 Total Adv. Exp. $50,000 Total Adv. Exp.

" .
00 units 125 units Sold

S500 per vehicle retail
S400 Per Vehicle Retail
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Advertising & Marketing CPVR
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If the Internet is so effective, why
has advertising costs per vehicle
continued to go Up?_h . ’Z"”//
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The Elements of Compelling

=

3. U.
4/Prominent & Easy Internet Locator (U.R.L.)

‘P (Unique Selling Proposition)



v" EXPAND YOUR MARKETING FOOT PRINT




v EXPAND YOUR MARKETING FOOT PRINT
v AVOID “OTHER”

B - - -




v' EXPAND YOUR MARKETING FOOT PRINT
v AVOID “OTHER”
v MEASURE'*MEASURE MEnf URE
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v. EXPAND YOUR MARKETING FOOT PRINT

v' AVOID “OTHER”

v MEASURE, MEASURE;, MEASURE

v" EMBRACE AND USE OTHER WEBSITES
AND INTERNET STRATEGIES. GIVE THE
CUSTOMER A REASON




YOU MUST GIVE THE CUSTOMER
A-REASON TO VISIT THE DEALER’S
WEBSITE.
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If it is not driving customers to the dealers website or

showroom with the intention of inquiring about a vehicle

JUST DON’T DO IT.




HAVE ANY

QUESTIONS?

@ ® GoToWebinar Control Panel

View audio options

¢ Questions

'ype question here

X7 Send

(8 GoToWebinar
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