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@ Local On-Demand Broadcast Training

" Broadcast Sales And Revenue Development That Works!

Webinar Begins at 12:01 EST

Approaching Auto Dealers
During These Historical Times!

JOHNTKAC

LOCAL BROADCASALES
AUTOEXPERT
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NEW VEHICLE DEALERSHIP

WE ASKED THE QUESTIONS
YOU WOULD ASK

Pulse Research asked the questions you would ask of our audience.

Do you Plan to shop New Vehicle Dealerships over the next
12 months?

Said Yes

Out of the 93,100 Households in the
, Tyler, TX market area

12.0% Plan to shop New Vehicle Dealerships

Together, let’s find some ideas to get you more customers.
We asked about these specific plans over the next 12 months to give you some ideas:

Pulse asked about these categories results opportunity

New Car 6.7% 6,238 Households
Used Car 10,707 Households
New SUV 5,586 Households
Used SUV e 4,934 Households
New Truck 2,328 Households

Used Truck 3,724 Households

Would you like to know more?
I would be happy to share more of the New Vehicle Dealership rescarch results and ideas with New Vehicle

Dealership. Let's get together to review opportunities and ideas for your business.

LBS Research powered by: Pulse Research
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Coming Back
Strong!
March 3@
Noon ET
Mark Your
Calendar

PROFILE

Back by popular demand,
Paul Weyland, a broadcast
veteran with decades of
experience in the field with
local direct clients. Paulis a
sought-after world-wide
broadcast expert possessing
cafchy and powerful

YOU ATTEND THE WEBINAR FREE THANKS TO

YOUR STATE BROADCASTER'S ASSOCIATION
POWERED BY THE BROADCAST INDUSTRY'S FAVORITE
WEBSITE WWW.LOCALBROADCASTSALES.COM

WEYLAND
WEDNESDAY

Reason To Keep Advertising Even
During Inventory and Labor Issues

FREE WEBINAR
WEDNESDAY MARCH 30, NOON ET

Do you have any clients and prospects who see no
reason to advertise because they are experiencing
retail inventory and labor issues? Paul Weyland has
some concepts for you to contemplate and adjust to
use in your local sales call conversations. You'll be
surprised how many answers you can assemble and
have ready to share and discuss throughout you



®  ® GoToWebinar Control Panel

View audio options
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APPROACHING AUTO
DEALERS DURING THESE
HISTORICAL TIMES

FIND THE OPPORTUNITIES IN TODAY'S UNIQUE AUTO ENVIRONMENT

PRESENTED BY: JOHN TKAC, LBS AUTOMOTIVE EXPERT




Local auto dealers are as profitable
as they have ever been.

Broadcasters must focus on the
strength of the market.



adstkac@aol.com



Total number of registered vehicles
IN the United States

2014: 248.7 Million
2021: 289.5 Million




lgs

Moy ‘

w e 's

- ’Y,'. ’
v "Y) #

LT



2022 has started out very slow
for new vehicle sales

BUT

Cox Automotive reported that
used -vehicle sales finished 2021 at

40.9 million

That Is an Increase of 10% over 2020!




At 33,620 strong,

Independent dealers are the
backbone of the retail automotive industry.

There will be well over 41 million
used vehicles sold in 2022

Source: Cox Automotive



AGE OF A VEHICLE
VER 12 YEARS!




Over 25% of the vehicles on
the road are over 16 years old

That means that there are over 71 million
really old vehicles on the streets of our country!

Source: HIS market
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CERTIFIED
PRE-OWNED

As new car prices hit record highs, analysts say
Certifled Pre -Owned Vehicl eso0 s a
shoppers seek affordable alternatives



CERTIFIED

PRE-OWNED

Edmunds noted that the number of gently used cars
will continue to push increases in used vehicle sales.

Yearly sales of CPO vehicles will explode
through 2022 and should reach 5 million.



